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Benchmark Company
EBIT/Sales

(not actual results)

Anixter International Inc. 16.3%

Arrow Electronics, Inc. 12.8%

Avnet, Inc. 8.2%

Graybar Electric Co Inc 6.3%

Houston Wire & Cable 5.5%

ScanSource, Inc. 5.0%

SYNNEX Corporation 0.3%

Tech Data Corp (3.2%)



TRANSFER PRICING
CASH AND TAX SAVINGS
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USCo Subsidiary P&L 2025

US Revenue $65.0m

EBIT* ($2.5m)

EBIT Margin (3.8%)



From an audit risk perspective:

• Would an independent distributor continue to purchase 
products and incur losses?

Utilize 2025 Losses: Reduce transfer prices to US by $2.5m

• Canadian parent taxable income $6m - > $3.5m

• Savings $2.5m x 30% = $750k in cash savings

Plus: Possible customs duty savings from lowering prices

USCo Subsidiary P&L 2025

Sales $65.0m

EBIT* $0

EBIT Margin 0%
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Conclusions

Transfer Pricing is a contentious tax issue for both the CRA and IRS

Transfer pricing can also optimize cashflow for multinationals 
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THANK YOU!
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